
The world is changing. Over 50% of business-

people now deal with overseas customers, 

partners or staff.  Mastering the difficult art of 

speaking to worldwide audiences is important. 

Ruin your one chance to make a first impres-

sion and it will cost you.  

I help businesses bridge cultures by: building 

your credibility as an outsider who enjoys hid-

den advantages over native businesspeople; 

helping you communicate clearly and under-

standably with foreigners and, finally, by coach-

ing you in the nuances of international busi-

ness etiquette. 

I serve clients by helping them grow interna-

tionally, overcome cultural understanding is-

sues and develop techniques for effective com-

munications. If business takes you to Asia or 

Europe, I urge you to give me a call. I will work 

on customizing your message for any audience, 

anywhere. 
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• Helping successful businesses embrace opportunities for overseas expansion. 

I A N  G R I F F I N  

Who is Ian Griffin?Who is Ian Griffin?Who is Ian Griffin?Who is Ian Griffin?    
    
Ian is a versatile communi-
cations professional with 
over twenty years experi-
ence in the high tech indus-
try. His specialty is commu-
nicating complex technical 
information in an effective 
and clearly understandable 
manner for international 
audiences. He has been a 
speechwriter for senior ex-
ecutives at Sun Microsys-
tems and Hewlett-Packard.  

P R O G R A M S        

I N C L U D E :  

• Speaking globally:  

Techniques for persua-

sive overseas presenta-

tions 

• Managing the Global 

Team: How to work cul-

tural differences to your 

advantage 

• Peak Performance in 

the Global Team:  

Strategies to advance 

your career in today’s 

business world 

• G’Day Mate! What every 

businessperson needs 

to know about doing 

business in Australia 

• Batting on a sticky 

wicket: Understanding 

British English in a busi-

ness setting 

• Silicon Valley Today: 

Breaking into the high 

technology world in 

California 

• Jet Lag is for wimps: 

Travel tips for global 

executives 

• Nice to know you: 

Worldwide business 

etiquette   

G L O B A L  P R E S E N C E  C O U N T S  

From Shanghai to St. Louis, Stuttgart to San Diego. You only have one chance to 

make a first impression. Your audience demands clarity. You need content that can 

drive business results. You need ideas and visuals that can close the sale and in-

spire confidence. Content that will help you make that vital connection with your in-

ternational audience. 

 

I know what it takes to make your audience listen. To motivate them to act. Give me 

a call. 
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